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PART 1
Forward-Looking Statements

Our disclosure and analysis in this report and in documents that are incorporated by reference contain some

forward-looking statements within the meaning of Section 27A of the Securities Act of 1933 and Section 21E of the
Securities Exchange Act of 1934. Forward-looking statements give our current expectations or forecasts of future

events. You can identify these statements because they do not relate strictly to historical or current facts. You should

not place undue reliance on these statements. They use words such as “anticipate,” “estimate,” “expect,” “project,” “intend,”
“plan,” “believe,” and other words and terms of similar meaning. They also appear in any discussion of future operating

or financial performance. In particular, these include statements relating to future actions, future performance of our
products, expenses, the outcome of any legal proceedings, and financial results.

99 ¢ LT3

Although we believe that we are basing our expectations and beliefs on reasonable assumptions within the bounds of
what we currently know about our business and operations, there can be no assurance that our actual results will not
differ materially from what we expect or believe. Some of the factors that could cause our actual results to differ from
our expectations or beliefs include, without limitation: the adverse effect from a decline in the securities markets; a
decline in the performance of our products; a general downturn in the economy; changes in government policy or
regulation; changes in our ability to attract or retain key employees; and unforeseen costs and other effects related to
legal proceedings or investigations of governmental and self-regulatory organizations. We also direct your attention to
any more specific discussions of risk contained in Item 1A below and in our other public filings or in documents
incorporated by reference here or in prior filings or reports.

We are providing these statements as permitted by the Private Litigation Reform Act of 1995. We do not undertake to
update publicly any forward-looking statements if we subsequently learn that we are unlikely to achieve our
expectations or if we receive any additional information relating to the subject matters of our forward-looking
statements.

ITEM 1: BUSINESS

Unless we have indicated otherwise, or the context otherwise requires, references in this report to “GAMCO Investors,
Inc.,” the “Company,” “GBL,” “Gabelli,” “we,” “us” and “our” or similar terms are to GAMCO Investors, Inc., its predecessor
its subsidiaries.

Overview

GAMCO Investors, Inc. (New York Stock Exchange (“NYSE”): GBL), a company incorporated under the laws of
Delaware, is a widely-recognized provider of investment advisory services to open and closed-end funds, institutional
and private wealth management investors, and investment partnerships, principally in the United States. We provide
institutional research services to institutional clients and investment partnerships. We generally manage assets on a
discretionary basis and invest in U.S. and international securities through various investment styles. Our revenues are
based primarily on the firm’s levels of assets under management (“AUM”) and to a lesser extent, incentive fees
associated with our various investment products, as well as revenues from institutional services.

Since our inception in 1977, we have been identified by our research driven approach to equity investing. We

enhanced the “value” style approach with our proprietary hallmark Private Market Value (PMV) with a Catalyst™ stock
selection process. Our mission is to earn a superior return for our clients over the long-term by providing value added
products using fundamental research. Over the last 37 years, the firm has generated over $23.9 billion in investment
returns for our institutional and private wealth management clients. In addition to our value portfolios, GAMCO and
other brands offer a broad range of investment strategies that include global growth, international and gold
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products. We also offer performance fee-based investment partnerships that provide long-short investment
opportunities, sector specific portfolios, and non-market correlated investments in merger arbitrage, as well as a fixed
income strategy.

As of December 31, 2014, we had $47.5 billion of AUM. We conduct our investment advisory business principally
through our subsidiaries: GAMCO Asset Management Inc. (Institutional and Private Wealth Management), Gabelli
Funds, LLC (Funds) and Gabelli Securities, Inc. (Investment Partnerships). We also act as an underwriter and provide
institutional research services through G.research, Inc. (“G.research”). G.distributors, LLC (“G.distributors”) acts as an
underwriter and distributor of our open-end funds.
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Our AUM are organized into four groups:

Investment Partnerships: We provide advisory services to limited partnerships and offshore funds (“Investment
Partnerships”). We managed a total of $905 million in Investment Partnership assets on December 31, 2014.

Institutional and Private Wealth Management: We provide advisory services to a broad range of investors,
including private wealth management, corporate pension and profit-sharing plans, foundations, endowments,
jointly-trusteed plans and public funds, and also serve as sub-advisor to certain other third party investment funds

- including registered investment companies (“Institutional and Private Wealth Management”). Each Institutional and
Private Wealth Management (“PWM”) portfolio is managed to meet the needs and objectives of the particular client by
utilizing investment strategies and techniques within our areas of expertise. On December 31, 2014, we had $20.4
billion of Institutional and Private Wealth Management AUM.

Open and Closed-End Funds: We provide advisory services to twenty-one open-end funds and eleven closed-end
funds under Gabelli, GAMCO and Comstock brands (collectively, the “Funds”). The Funds had $26.1 billion of AUM
on December 31, 2014. Additionally, we provide administrative services to seven open-end funds, with AUM of

" $1.6 billion on December 31, 2014, under the TETON Westwood brand. Subsequent to year-end we completed the
offering of our twelfth closed-end fund and first London Stock Exchange listed fund, the Gabelli Value Plus+ Trust,
raising over £100 million in AUM.

SICAV: We provide advisory services to one fund under the GAMCO brand, the GAMCO International SICAV (the
“SICAV?”). The SICAV has two sub-fund strategies, the GAMCO Merger Arbitrage Fund and the GAMCO Strategic

" Value Fund, which was closed in January 2015. The SICAV had $135 million of AUM, including $71 million of
seed capital provided by the Company, on December 31, 2014.

GBL is a holding company incorporated in April 1998 in contemplation of our initial public offering (“Offering”) in
February 1999. GGCP Holdings, LLC, a subsidiary of GGCP, Inc. owns a majority of the outstanding shares of Class
B Common Stock (“Class B Stock™) of GBL. Such ownership represented approximately 94% of the combined voting
power of the outstanding common stock and approximately 72% of the equity interest on December 31, 2014. GGCP,
Inc. is majority-owned by Mr. Mario J. Gabelli (“Mr. Gabelli’). Accordingly, Mr. Gabelli is deemed to control GBL.

Our principal executive offices are located at One Corporate Center, Rye, New York 10580. Our telephone number is
(914) 921-3700. We post or provide a link on our website, www.gabelli.com, to the following filings as soon as
reasonably practicable after they are electronically filed with or furnished to the Securities and Exchange Commission
(“Commission” or “SEC”): our annual report on Form 10-K, quarterly reports on Form 10-Q, current reports on Form 8-K,
and any amendments to those reports filed or furnished pursuant to Section 13(a) or 15(d) of the Securities Exchange

Act of 1934. All such filings on our website are available free of charge.

During 2014, we returned $45.6 million to shareholders through dividends and our stock buyback program. We paid
$12.9 million, or $0.50 per share, in cash dividends to our common shareholders and repurchased 414,432 shares at an
average investment of $78.99 per share or $32.7 million.

Since the Offering, we have returned $879.6 million in total to shareholders of which $478.8 million was in the form
of dividends and $400.8 million was through stock buybacks of 9,126,025 shares at an average investment of $43.92
per share.

On March 20, 2009, we distributed our ownership in Teton, the advisor to the TETON Westwood funds, to our
shareholders. At the time of the distribution the stock price of Teton was $2.75 per share. At December 31, 2014 the
stock price of Teton was $52.00 per share.
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Our balance sheet provides access to financial markets and the flexibility to opportunistically add operating resources
to our firm, repurchase our stock and consider strategic initiatives, including lift-outs, acquisitions and seeding new
products. As a result of GBL's shelf registration in the second quarter of 2012, we have the ability to issue any
combination of senior and subordinate debt securities, convertible debt securities and equity securities (including
common and preferred securities) up to a total amount of $400 million. The shelf is available through May 30, 2015,
at which time it may be renewed.

Business Strategy

Our business strategy targets global growth of the franchise through continued leveraging of our proven asset
management strengths including our brand name, long-term performance record, diverse product offerings and
experienced investment, research and client relationship professionals. In order to achieve performance and growth in
AUM and profitability, we are pursuing a strategy which includes the following key elements:
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Gabelli “Private Market Value (PMV) with a Catalyst™” Investment Approach. While we have expanded our
investment product offerings, our “value investing” approach remains the core of our business. This method is based
-on and has evolved from the value investing principles articulated by Graham & Dodd in 1934 and enhanced by
Roger Murray and Bruce Greenwald, and has been further augmented by Mr. Gabelli, CFA, with his development of
Private Market Value (PMV) with a Catalyst™ value investment methodology.

Private Market Value (PMV) with a Catalyst™ investing is a disciplined, research-driven approach based on intensive
security analysis. In this process, we generally select stocks whose intrinsic value, based on our estimate of current
asset value and future growth and earnings power, is significantly different from the value reflected in the public
market. We then calculate the stock’s PMV, which is defined as the price an informed industrial buyer would be likely
to pay to acquire the business.

Our value team generally looks for situations in which a catalyst(s) is (are) working to narrow the spread between the
public market price and the estimated PMV. Catalysts which are company specific include: realization of hidden
assets, recognition of underperforming subsidiaries, share buybacks, spin-offs, mergers and acquisitions, balance sheet
changes, new products, accounting changes, new management and cross-shareholder unwinding. Other catalysts are
related to industry dynamics or macroeconomics and include but are not limited to: industry consolidation,
deregulation, accounting, tax, pension and political reforms, technological change and the macroeconomic

backdrop. The time horizons for catalysts to trigger change can either be short-term, medium-term or long-term.

Establishing Research Centers. To enhance our research in our core research competency, we have eight offices
including New York, London, Chicago, Greenwich, Shanghai, Tokyo, Hong Kong and St. Louis. We will continue
“to evaluate adding additional research offices throughout the world. These centers along with Reno and Palm Beach

serve also as relationship centers.

Incentive Fees. Since a growing percentage of the firm's revenues may be directly linked to performance-based fees
(largely recognized in the fourth quarter), this may increase the variability of our revenues and profits. As of
December 31, 2014, approximately $4.8 billion of our AUM are managed on a performance fee basis including $2.7
-billion of Institutional and Private Wealth Management assets, $729 million of preferred issues of closed-end funds,
$381 million in The GDL Fund, $905 million of investment partnership assets and $135 million of SICAV AUM. In
addition, the incubation of new product strategies using proprietary capital will compensate the investment team with
a performance fee model to reinforce our pay-for-performance approach.

Expanding Mutual Fund Distribution. We continue to expand our distribution network primarily through national
and regional brokerage firms and have developed additional classes of shares for most of our mutual funds for sale
-through these firms and other third party distribution channels on a commission basis. We have increased our
wholesaling efforts to market the multi-class shares, which have been designed to meet the needs of investors who
seek advice through financial consultants.

Increasing Presence in Private Wealth Management Market. Our private wealth management business focuses, in
general, on serving clients who have established an account relationship of $2.5 million or more with us. According
to industry estimates, the number of households with over $2.5 million in investable assets will continue to grow in
-the future, subject to ups and downs in the equity and fixed income markets. With our 37-year history of serving this
segment, long-term performance record, customized portfolios tax-sensitive investment strategy, brand name
recognition and broad array of product offerings, we believe that we are well-positioned to capitalize on the growth
opportunities in this market.

-Increasing Marketing for Institutional and Private Wealth Management. The Institutional and Private Wealth
Management business was principally developed through direct marketing channels. Historically, pension and
financial consultants have not been a major source of new institutional and private wealth management business for
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us. We plan to augment our institutional sales force through the addition of staff to market directly to the consultant
community as well as through our traditional marketing channels.

Attracting and Retaining Experienced Professionals. We offer significant variable compensation that provides
opportunities to our staff. We have increased the scope of our investment management capabilities by adding

- portfolio managers and other investment personnel in order to expand our broad array of products. The ability to
attract and retain highly-experienced investment and other professionals with a long-term commitment to us and our
clients has been, and will continue to be, a significant factor in our long-term growth.
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Sponsorship of Industry Conferences. G.research, our institutional research services business, sponsors industry
conferences and management events throughout the year. At these conferences and events, senior management from
leading companies share their thoughts on the industry, competition, regulation and the challenges and opportunities
in their businesses with portfolio managers and securities analysts. These meetings are an important component of
“the research services provided to institutional clients. Specifically, in 2014, we hosted 5 such meetings: our 38t
Annual Automotive Aftermarket Symposium, 24™ Annual Pump Valve & Energy Infrastructure Conference, 20t
Annual Aircraft Supplier Conference, 6t Annual Movie & Entertainment Conference and 5™ Annual Specialty
Chemicals Conference.

Hosting of Institutional Investor Symposiums. We have a tradition of sponsoring institutional investor symposiums
-that bring together prominent portfolio managers, members of academia and other leading business professionals to
present, discuss and debate current issues and topics in the investment industry. These symposiums have included:

-1997“Active vs. Passive Stock Selection”

-1998“The Role of Hedge Funds as a Way of Generating Absolute Returns”

-2001 “Virtues of Value Investing”

-2003 “Dividends, Taxable versus Non-Taxable Issues”

-2006 “Closed-End Funds: Premiums vs. Discounts, Dividends and Distributions”
-2013“Value Investing 20 Years Later: A Celebration of the Roger Murray Lecture Series”

We also hold annual conferences for our investment partnership clients and prospects in New York and London at
which our portfolio management team discusses the investment environment, our strategies, and event-driven
investment opportunities.

Capitalizing on Acquisitions, Alliances and Lift-outs. We intend to selectively and opportunistically pursue
acquisitions, alliances and lift-outs that will broaden our product offerings and add new sources of distribution. On
October 1, 1999, we completed our alliance with Mathers and Company, Inc. and now act as investment advisor to
the Mathers Fund (renamed GAMCO Mathers Fund), and in May 2000, we added Comstock Partners Funds, Inc.,
(renamed Comstock Funds, Inc.). The Mathers and Comstock funds are part of our Non-Market Correlated mutual
fund product line. In November 2002, we completed our alliance with Woodland Partners LLC, a Minneapolis-based
“investment advisor focused on investing in small capitalization companies. On March 11, 2008, Gabelli Funds, LLC
(“Funds Advisor”) assumed the role of investment advisor to the AXA Enterprise Mergers and Acquisitions Fund,
subsequently renamed Gabelli Enterprise Mergers and Acquisitions Fund, a fund that had been sub-advised by
GAMCO since the fund’s inception on February 28, 2001. On August 1, 2010, the clients of Florida-based NMF
Asset Management became part of the Institutional and Private Wealth Management operation of GAMCO Asset
Management Inc. (“GAMCO Asset”).

We believe that we have the financial capacity to pursue acquisitions and lift-outs.
We believe that our growth to date is traceable to the following factors:

Strong Industry Fundamentals: According to data compiled by the U.S. Federal Reserve, the investment
management industry has grown faster than more traditional segments of the financial services industry, including
the banking and insurance industries. Since GBL began managing assets for institutional and private wealth
management clients in 1977, world equity markets have grown at a 10.5% compounded annual growth rate through
‘December 31, 2014 to approximately $65 trillion®. The U.S. equity market comprises about $24.4 trillion® or
roughly 38% of world markets. We believe that demographic trends and the growing role of money managers in the
placement of capital compared to the traditional role played by banks and life insurance companies will result in
continued growth of the investment management industry.
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Long-Term Performance: We have a superior long-term record of achieving relatively high returns for our

-Institutional and Private Wealth Management clients. We believe that our performance record represents a

competitive advantage and a recognized component of our franchise.

Stock Market Gains: Since we began managing for institutional and private wealth management clients in 1977, our
traditional value-oriented Institutional and Private Wealth Management composite has earned a compound annual

-return of 16.8% gross and 15.9% net of fees versus a compound annual return of 11.8% for the S&P 500 through

December 31, 2014. For 2014, the GAMCO composite returned 5.9% gross and 5.3% net of fees versus 13.7% for
the S&P 500.

(a) Source: Birinyi Associates, LLC

7
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Widely-Recognized “Gabelli” and “GAMCQO” Brand Names: For much of our history, our portfolio managers and
investment products have been featured in a variety of financial print media, including both U.S. and international
publications such as The Wall Street Journal, Financial Times, Money Magazine, Barron's, Fortune, Business Week,
-Nikkei Financial News, Forbes Magazine, Consumer Reports and Investor's Business Daily. We also underwrite
publications written by our investment professionals, including Deals...Deals...and More Deals, which examines the
history of merger arbitrage and Global Convertible Investing: The Gabelli Way, a comprehensive guide to effective
investing in convertible securities.

Diversified Product Offerings: Since the inception of our investment management activities, we have sought to
expand the breadth of our product offerings. We currently offer a wide spectrum of investment products and
“strategies, including product offerings in U.S. equities, U.S. fixed income, global and international equities,
convertible securities and investment partnerships.

Business Description

GBL started operations in 1977 as an institutional services firm. We entered the Institutional and Private Wealth
Management business in 1977, management of investment partnerships in 1985 and the mutual fund business in
1986. Our initial product offerings centered on our tax sensitive, buy-hold, value-oriented investment philosophy.
Starting in the mid-1980s, we began building on our core value-oriented equity investment products by adding new
investment strategies designed for a broad array of clients seeking to invest in growth-oriented equities, convertible
securities and fixed income products. Since then, we have continued to build our franchise by expanding our
investment management capabilities through the addition of industry specific, international, global, non-market
correlated, venture capital, leveraged buy-out and merchant banking product offerings. Throughout our 37 year
history, we have marketed most of our products under the “Gabelli” and “GAMCQO” brand names. Specialty brands
offered to investors have included Mathers and Comstock.

Our AUM are clustered mostly in three groups: Institutional and Private Wealth Management, Funds and Investment
Partnerships.

Institutional and Private Wealth Management: Since 1977, we have provided investment management services to a
broad spectrum of institutional and private wealth investors. At December 31, 2014, we had $20.4 billion of AUM in
approximately 1,800 Institutional and Private Wealth Management accounts, representing 42.9% of our total AUM.
The majority of advisory services are provided to private wealth management clients — defined as individuals generally
having minimum account balances of $1 million. They comprised approximately 78% of the total number of
Institutional and Private Wealth Management accounts and approximately $5.6 billion, or 28%, of the PWM assets as
of December 31, 2014. We believe that private wealth management clients are attracted to us by our returns and the
tax efficient nature of the underlying investment process in these traditional products. As of December 31, 2014,
Institutional client accounts, which include corporate pension and profit sharing plans, jointly-trusteed plans and
public funds, represented approximately $8.7 billion, or 42%, of the PWM assets and 10% of the accounts.

Foundation and endowment fund assets represented 11% of the number of Institutional and Private Wealth
Management accounts and approximately $2.4 billion, or 12%, of the Institutional and Private Wealth Management
AUM. The sub-advisory portion of the Institutional and Private Wealth Management (where we act as sub-advisor to
certain other third party investment funds) held approximately $3.7 billion, or 18%, of total Institutional and Private
Wealth Management assets with 1% of the total number of accounts.

The ten largest Institutional and Private Wealth Management relationships comprised approximately 41% of

Institutional and PWM AUM and approximately 17% of our total AUM and approximately 24% of Institutional and
PWM revenues and approximately 7% of our total revenues for the year ended December 31, 2014.
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In general, our Institutional and Private Wealth Management AUM are managed to meet the specific needs and
objectives of each client by utilizing investment strategies that are within our areas of expertise: “all cap value”, “large

cap value”, “small cap value”, “large cap growth”, “international growth” and “convertible bond”. We distinguish between
taxable and tax-free assets and manage client portfolios with tax sensitivity within given investment strategies.

Sales efforts are conducted on a regional and product specialist basis. Members of the sales and marketing staff for
the Institutional and Private Wealth Management have an average of more than ten years of experience and focus on
developing and maintaining direct, long-term relationships with their Institutional and Private Wealth Management
clients. The firm will host its 30t Annual Client Conference in May 2015. This conference will be held at the Pierre
Hotel in New York and will include presentations by our portfolio managers and analysts.

8
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We act as a sub-advisor on certain funds for several large and well-known fund distributors. Sub-advisory clients are
subject to business combinations, much the same as corporate clients, and this may result in the curtailment of product
distribution or the termination of the relationship.

Investment advisory agreements for our Institutional and Private Wealth Management clients are typically subject to
termination by the client without penalty on 30 days notice or less.

Open and Closed-End Funds: We provide advisory services to twenty-one open-end funds and eleven closed-end
funds. At December 31, 2014, we had $26.1 billion of AUM in open-end and closed-end funds, representing 54.9%
of our total AUM. Our equity funds and closed-end funds were $24.6 billion in AUM on December 31, 2014, 2.5%
above the $24.0 billion on December 31, 2013.

GAMCO is the brand for our “Growth” business, which is primarily represented by The GAMCO Growth Fund, The
GAMCO Global Growth Fund, and The GAMCO International Growth Fund. GAMCO also includes other distinct
investment strategies and styles including our contrarian funds and covered call writing strategies.

The six GAMCO branded open-end funds are:

GAMCO Growth

International Growth
Global Telecommunications
“ Global Growth

Global Opportunity

“  Mathers

The Gabelli brand represents our “Value” business, primarily representing our absolute return, research-driven Private
Market Value (PMV) with a Catalyst™ funds. The GAMCO Global Telecommunications Fund is a value portfolio
but retains the GAMCO name. The Gabelli brand also includes The Gabelli Dividend Growth Fund, The Gabelli
Focus Five Fund and The Gabelli Global Rising Income and Dividend Fund as well as eight of the closed-end funds.

Open-end Funds

On December 31, 2014, we had $17.7 billion of AUM in twenty open-end equity funds and $1.5 billion in our Gabelli

U.S. Treasury Money Market Fund. At year-end, of the open-end funds AUM having an overall rating from

Morningstar, Inc. (“Morningstar”), 91% were ranked “three stars” or better, with approximately 51% ranked “four stars” on
an overall basis (i.e., derived from a weighted average of the performance figures associated with their three, five, and

ten year Morningstar Rating metrics). There can be no assurance, however, that these funds will be able to maintain

such ratings or that past performance is indicative of future results.

We market our open-end funds primarily through third party distribution programs, including no-transaction fee
(“NTF”) programs, and have developed additional share classes for many of our funds for distribution through
additional third party distribution channels. At December 31, 2014, third party distribution programs accounted for
approximately 82% of all assets in open-end equity funds. At December 31, 2014, approximately 18% of our AUM in
open-end, equity funds was sourced through direct sales relationships.

Closed-end Funds
We act as investment advisor to eleven closed-end funds, all of which trade on the NYSE or its affiliated exchange:
Gabelli Equity Trust (GAB), GDL Fund (GDL), Gabelli Multimedia Trust (GGT), Gabelli Healthcare &

Wellness Rx Trust (GRX), Gabelli Convertible and Income Securities Fund (GCV), Gabelli Utility Trust (GUT),
Gabelli Dividend & Income Trust (GDV), Gabelli Global Utility & Income Trust (GLU), GAMCO Global Gold,
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Natural Resources & Income Trust (GGN), GAMCO Natural Resources, Gold & Income Trust (GNT) and The
Gabelli Global Small and Mid Cap Value Trust (GGZ). As of December 31, 2014, the eleven closed-end funds had
total assets of $6.9 billion, representing 26.6% of the total assets in our Funds business.

The Gabelli Equity Trust (“GAB”), which raised $400 million through its initial public offering in August 1986, finished
its 28 year with net assets of $1.8 billion. Since inception, the Gabelli Equity Trust has distributed $2.9 billion in

cash to common shareholders through its 10% distribution policy and spawned three other closed-end funds, the

Gabelli Multimedia Trust, the Gabelli Utility Trust (“GUT”) and the Gabelli Healthcare & Wellnedk* Trust. In 2014,

the fund raised $157 million through an oversubscribed rights offering for common shares.

9
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The Gabelli Dividend & Income Trust, launched in November 2003, had net assets of $2.4 billion as of December 31,
2014. During 2014, The Gabelli Small and Mid Cap Value Trust (“GGZ”) was spun-off with approximately $100
million.

The GAMCO Global Gold, Natural Resources & Income Trust (“GGN”’) was launched in March 2005. During the
years ended December 31, 2014 and 2013, GGN issued 5.9 million and 5.5 million common shares, respectively,
through various “at the market offerings”. The net proceeds received from these offerings were approximately $61.9
million and $62.1 million, respectively. GGN filed a $500 million shelf registration statement with the SEC that
became effective on November 18, 2014, enabling GGN to offer additional common and preferred shares. In May
2013, GGN issued $100 million of 5.0% Series B Cumulative Preferred Shares. As of December 31, 2014, after
taking into account the issuance of the preferred and common shares, GGN had approximately $500 million available
for issuance under the shelf registration statement. GGN utilizes a covered call option writing program and had net
assets of $0.9 billion as of December 31, 2014.

In January 2007, we launched The GDL Fund, a closed-end fund which seeks to achieve its investment objective by
investing primarily in announced merger and acquisition transactions and, to a lesser extent, in corporate
reorganizations involving stubs, spin-offs and liquidations. During 2009, The GDL Fund raised $96 million through a
rights offering of Series A preferred shares. During 2011, The GDL Fund redeemed the Series A preferred shares and
also raised $144 million through a rights offering of Series B preferred shares.

In January 2011, we established the GAMCO Natural Resources, Gold & Income Trust (“GNT”), a closed-end fund that
seeks to achieve its investment objective by providing a high level of current income from interest, dividends and
option premiums. This launch raised approximately $370 million in AUM.

In April 2011, the Gabelli Healthcare & WellnessR* Trust (“GRX”), a closed-end fund that seeks long-term growth of
capital within the healthcare and wellness industries, raised $18 million through a rights offering of common shares.
In July 2013, the fund raised an additional $34 million through a rights offering of common shares. During 2014, the
fund raised $44.5 million through a rights offering for common shares and an additional $33.9 million through a
preferred share offering.

In May 2011, the Gabelli Multimedia Trust (“GGT”), a closed-end fund that seeks long-term capital appreciation from
equity investments in global telecommunications, media, publishing and entertainment industries, raised $31 million
through a rights offering of common shares. During 2014, the fund raised $54.3 million through a rights offering for
common shares.

In December 2012, the Gabelli Global Utility Trust (“GUT”), a closed-end fund that seeks high total return from
investments primarily in securities of companies in gas, electricity and water industries, raised $54 million through a
rights offering of common shares.

In June 2013, the Gabelli Global Utility & Income Trust (“GLU”), a closed-end fund that seeks a consistent level of
after-tax total return for its investors with an emphasis on tax-advantaged dividend income, raised $70 million through
a rights offering of common and preferred shares.

Investment Partnerships: We manage Investment Partnerships through our 94% majority-owned subsidiary, Gabelli
Securities, Inc. (“GSI”). The Investment Partnerships consist primarily of limited partnerships and offshore funds. As
of December 31, 2014, we had $905 million of Investment Partnership AUM.

We introduced our first investment partnership, a merger arbitrage partnership, in 1985. An offshore version of this

strategy was added in 1989. Building on our strengths in global event-driven value investing, several new Investment
Partnerships have been added to balance investors’ geographic, strategy and sector needs. Today we offer a broad
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range of absolute return products. Within our merger arbitrage strategy, we manage approximately $715 million of
assets for investors who seek positive returns not correlated to fluctuations of the general market. These funds seek to
drive returns mainly by investing in announced merger and acquisition transactions that are primarily dependent on
deal closure and less on the overall market environment. In event-driven strategies, we manage $166 million of assets
focused on the U.S. markets. We also manage a series of sector-focused absolute return funds designed to offer
investors a mechanism to diversify their portfolios by global economic sector rather than by geographic region. We
currently offer three sector-focused portfolios: the Gabelli International Gold Fund Ltd., GAMA Select Energy Plus,
L.P. and GAMCO Medical Opportunities, L.P. Venture capital activities are carried out through ALCE Partners, L.P.
and Gabelli Multimedia Partners, L.P., both of which have been closed to new investors.

10
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Assets Under Management

The following table sets forth total AUM by product type as of the dates shown:
Assets Under Management

By Product Type

(Dollars in millions)

11
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Summary of Investment Products

We manage assets in the following wide spectrum of investment products and strategies, many of which are focused
on fast-growing areas:

U.S. Equities: Global and International Equities: Investment Partnerships:
All Cap Value International Growth Merger Arbitrage
Large Cap Value Global Growth U.S. Long/Short
Large Cap Growth Global Value Global Long/Short
Mid Cap Value Global Telecommunications Sector-Focused
Small Cap Value Multimedia - Energy
Small Cap Growth Gold - Gold
Micro Cap - Medical Opportunities
Natural Resources U.S. Fixed Income: Merchant Banking
Income Corporate
Utilities Government
Non-Market Correlated ~ Asset-backed
Option Income Intermediate
Short-term
Convertible Securities: U.S. Balanced:
U.S. Convertible Securities Balanced Growth

Balanced Value

During 2014, we continued to develop the skills of our investment team by allocating firm capital to incubate
investment strategies. Historically, this began with a capital structure arbitrage strategy (2004) and now includes a
merger-arbitrage and a global trading strategy.

Additional Information on Mutual Funds

Through Funds Advisor, we act as advisor to all of the Funds, except with respect to the Gabelli Capital Asset Fund
for which we act as a sub-advisor. Guardian Investment Services Corporation, an unaffiliated company, acts as
manager.

Shareholders of the open-end funds are allowed to exchange shares among the same class of shares of the other
open-end funds as economic and market conditions and investor needs change at no additional cost. However, as
noted below, certain open-end funds impose a 2% redemption fee on shares redeemed within seven days or less after a
purchase. We periodically introduce new funds designed to complement and expand our investment product
offerings, respond to competitive developments in the financial marketplace and meet the changing needs of investors.

Our marketing efforts for the open-end funds are currently focused on increasing the distribution and sales of our
existing funds as well as creating new products for sale through our distribution channels. We believe that our
marketing efforts for the funds will continue to generate additional revenues from investment advisory fees. We have
traditionally distributed most of our open-end funds by using a variety of direct response marketing techniques,
including telemarketing and advertising, and as a result we maintain direct relationships with many of our no-load
open-end fund customers. Beginning in late 1995, we expanded our product distribution by offering several of our
open-end funds through third party distribution programs, including NTF programs. In 1998 and 1999, we further
expanded these efforts to include substantially all of our open-end funds in third party distribution programs.
Approximately 18% of the AUM in the open-end equity funds are still attributable to our direct response marketing
efforts. Third party distribution programs have become an increasingly important source of asset growth for us. Of
the $17.7 billion of AUM in the open-end equity funds as of December 31, 2014, approximately 82% were generated

20



Edgar Filing: GAMCO INVESTORS, INC. ET AL - Form 10-K

through third party distribution programs. We are responsible for paying the service and distribution fees charged by
many of the third party distribution programs, although a portion of such service fees under certain circumstances are
payable by the funds. During 2000, we completed development of additional classes of shares for many of our funds
for sale on a commission basis through national brokerage and investment firms and other third party distribution
channels. The multi-class shares are available in all of the Gabelli Funds, with the exception of the Gabelli Capital
Asset Fund and the GAMCO Mathers Fund. We believe that the use of multi-class share products will expand the
distribution of Gabelli Fund products into the advised sector of the mutual fund investment community. During 2003,
we introduced Class I shares, which are no-load shares with higher minimum initial investment and without
distribution fees available directly through G.distributors or brokers that have entered into selling agreements
specifically with respect to Class I shares. The no-load shares are designated as Class AAA shares and are available
for new and current investors. In general, distribution through third party programs has greater variable cost
components and lower fixed cost components than distribution through our traditional direct sales methods.

12
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We provide investment advisory and management services pursuant to an investment management agreement with
each fund. The investment management agreements with the funds generally provide that we are responsible for the
overall investment and administrative services, subject to the oversight of each fund's Board of Directors or Trustees
and in accordance with each fund's fundamental investment objectives and policies. The investment management
agreements permit us to enter into separate agreements for administrative and accounting services on behalf of the
respective funds.

Our affiliated advisors provide the funds with administrative services pursuant to the management contracts. Such
services include, without limitation, supervision of the calculation of net asset value, preparation of financial reports
for shareholders of the funds, internal accounting, tax accounting and reporting, regulatory filings and other services.
Most of these administrative services are provided through sub-contracts with independent third parties. Transfer
agency and custodial services are provided directly to the funds by independent third parties.

Our funds’ investment management agreements may continue in effect from year to year only if specifically approved
at least annually by (i) the fund's Board of Directors or Trustees or (ii) the fund's shareholders and, in either case, the
vote of a majority of the fund's directors or trustees who are not parties to the agreement or “interested persons” of any
such party, within the meaning of the Investment Company Act of 1940 as amended (the “Company Act”). Each fund
may terminate its investment management agreement at any time upon 60 days' written notice by (i) a vote of the
majority of the Board of Directors or Trustees cast in person at a meeting called for the purpose of voting on such
termination or (ii) a vote at a meeting of shareholders of the lesser of either 67% of the voting shares represented in
person or by proxy (if at least 50% of the shares are present at the meeting) or 50% of the outstanding voting shares of
such Fund. Each investment management agreement automatically terminates in the event of its assignment, as
defined in the Company Act. We may terminate an investment management agreement without penalty on 60 days'
written notice.

Mutual Fund Distribution, Institutional Research, Brokerage and Underwriting

G.research, the wholly-owned subsidiary of our 94% majority-owned subsidiary GSI, is a broker-dealer registered
under the Securities Exchange Act of 1934 and is regulated by the Financial Industry Regulatory Authority
(“FINRA”). G.research’s revenues are derived primarily from institutional research services, underwriting fees and
selling concessions. G.distributors, a wholly-owned subsidiary of GBL, is a broker-dealer registered under the
Securities Exchange Act of 1934 and is regulated by FINRA. G.distributors' revenues are derived primarily from the
distribution of our open-end funds.

Mutual Fund Distribution

G.distributors distributes our open-end funds pursuant to distribution agreements with each fund. It also distributes
the TETON Westwood Funds. Under each distribution agreement with an open-end fund, G.distributors offers and
sells such open-end fund's shares on a continuous basis and pays the majority of the costs of marketing and selling the
shares, including printing and mailing prospectuses and sales literature, advertising and maintaining sales and
customer service personnel and sales and services fulfillment systems, and payments to the sponsors of third party
distribution programs, financial intermediaries and G.distributors sales personnel. G.distributors receives fees for
such services pursuant to distribution plans adopted under provisions of Rule 12b-1 (“12b-1") of the Company Act.
Distribution fees from the open-end funds are computed daily based on average net assets. Distribution fees from the
open-end funds amounted to $56.1 million, $47.4 million and $41.2 million for the years ended December 31, 2014,
2013 and 2012, respectively. G.distributors is the principal underwriter for funds distributed in multiple classes of
shares which carry either a front-end or back-end sales charge. Underwriting fees and sales charges retained
amounted to $2.7 million, $2.6 million and $2.0 million for the years ended December 31, 2014, 2013 and 2012,
respectively.
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Under the distribution plans, the open-end Class AAA shares of the funds (except The Gabelli U.S. Treasury Money
Market Fund, Gabelli Capital Asset Fund and The Gabelli ABC Fund) and the Class A and ADV shares of various
funds pay G.distributors a distribution or service fee of .25% per year (except the Class A shares of the TETON
Westwood Funds and Gabelli Enterprise Mergers & Acquisition Fund which pay .50% and 0.45% per year,
respectively, and the TETON Westwood Intermediate Bond Fund which pays .35%) on the average daily net assets of
the fund. Class C shares have a 12b-1 distribution plan with a service and distribution fee totaling 1%. Class B shares
were discontinued in 2014. G.distributors’ distribution agreements with the funds may continue in effect from year to
year only if specifically approved at least annually by (i) the fund's Board of Directors or Trustees or (ii) the fund's
shareholders and, in either case, the vote of a majority of the fund's directors or trustees who are not parties to the
agreement or “interested persons” of any such party, within the meaning of the Company Act. Each fund may terminate
its distribution agreement, or any agreement thereunder, at any time upon 60 days' written notice by (i) a vote of the
majority of its directors or trustees cast in person at a meeting called for the purpose of voting on such termination or
(ii) a vote at a meeting of shareholders of the lesser of either 67% of the voting shares represented in person or by
proxy (if at least 50% of the shares are present at the meeting) or 50% of the outstanding voting shares of such fund.
Each distribution agreement automatically terminates in the event of its assignment, as defined in the Company

Act. G.distributors may terminate a distribution agreement without penalty upon 60 days' written notice.
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G.distributors also offers our open-end fund products through our website, www.gabelli.com, where directly
registered mutual fund investors can access their personal account information and buy, sell, and exchange Fund
shares. Fund prospectuses, quarterly reports, fund applications, daily net asset values and performance charts are all
available online.

Institutional Research Services

G.research provides institutional investors with investment ideas in numerous industries and special situations, with a
particular emphasis on small-cap and mid-cap companies. Our research analysts are industry-focused, following
sectors that stem from our core competencies. They research companies of all market capitalizations on a global
basis. The primary function of the research team is to gather data, array the data, and then project and interpret data
from which investment decisions can be made. Analysts publish their insights in the form of research reports and
daily notes. In addition, G.research hosts numerous conferences each year which bring together industry leaders and
institutional investors. The objective of the institutional research services is to provide superior investment ideas to
investment decision makers.

Analysts are generally assigned to research platforms, coordinated by a senior analyst, in order to ensure a consistent
process, enhance idea cross-fertilization and knowledge-sharing. Our platforms include Digital, which includes cable,
telecommunications, broadcasting, publishing, advertising, entertainment, and technology; Green, which includes
utilities, and renewable energy; Consumer, Health and Wellness, Autos, Aerospace, and Capital Goods; Natural
Resources; and Financial Services.

G.research generates institutional research services revenues through brokerage activities from securities transactions
executed on an agency basis on behalf of institutional and private wealth management clients as well as from retail
customers and mutual funds. Institutional research services revenues totaled $9.1 million, $8.9 million, and $11.0
million for the years ended December 31, 2014, 2013 and 2012, respectively. G.research continues to pursue
expansion of such activities.

Underwriting

During 2014, G.research participated as Sales Manager in the at the market offerings of The GAMCO Global Gold,
Natural Resources & Income Trust and acted as Dealer Manager for The Gabelli Equity Trust Rights Offering, the
Gabelli Multimedia Trust Rights Offering, the Gabelli Healthcare & Wellness Trust Rights Offering, and acted as
co-manager in The Gabelli Health & Wellness Trust 5.875% Series B Cumulative Preferred Stock Offering. During
2013, G.research participated as Sales Manager in the at the market offerings of The GAMCO Global Gold, Natural
Resources & Income Trust and acted as Dealer Manager for The Gabelli Global Utility and Income Trust’s Series A
Preferred Share Rights Offering, and acted as co-manager in The GAMCO Global Gold, Natural Resources & Income
Trust 5% Series B Cumulative Preferred Stock Offering. During 2012, G.research participated as Sales Manager in
the at the market offerings of The GAMCO Global Gold, Natural Resources & Income Trust and acted as Dealer
Manager for The Gabelli Equity Trust’s Series F Cumulative Preferred Rights Offering, and acted as co-underwriter
for The Gabelli Equity Trust’s Series H Cumulative Preferred Stock Offering.

Competition

We compete with other investment management firms and mutual fund companies, insurance companies, banks,
brokerage firms and other financial institutions that offer products that have similar features and investment
objectives. Many of these investment management firms are subsidiaries of large diversified financial companies.
Many others are much larger in terms of AUM and revenues and, accordingly, have much larger sales organizations
and marketing budgets. Historically, we have competed primarily on the basis of the long-term investment
performance of many of our investment products. However, we have taken steps to increase our distribution channels,
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brand name awareness and marketing efforts.

The market for providing investment management services to Institutional and Private Wealth Management clients is
also highly competitive. Approximately 33% of our investment advisory fee revenue for the year ended December 31,
2014 was derived from our Institutional and Private Wealth Management. Selection of investment advisors by U.S.
institutional investors is often subject to a screening process and to favorable recommendations by investment industry
consultants. Many of these investors require their investment advisors to have a successful and sustained performance
record, often five years or longer with focus also on one-year and three-year performance records. We have
significantly increased our AUM on behalf of U.S. institutional investors since our entry into the institutional asset
management business in 1977. At the current time, we believe that our investment performance record would be
attractive to potential new Institutional and Private Wealth Management clients. However, no assurance can be given
that our efforts to obtain new business will be successful.
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Intellectual Property

Service marks and brand name recognition are important to our business. We have rights to the service marks under
which our products are offered. We have registered certain service marks in the United States and will continue to do
so as new trademarks and service marks are developed or acquired. We have rights to use the “Gabelli” name, the
“GAMCO” name, and other names. Pursuant to an assignment agreement, Mr. Gabelli has assigned to us all of his
rights, title and interests in and to the “Gabelli” name for use in connection with investment management services,
mutual funds and securities brokerage services. However, under the agreement, Mr. Gabelli will retain any and all
rights, title and interests he has or may have in the “Gabelli” name for use in connection with (i) charitable foundations
controlled by Mr. Gabelli or members of his family and (ii) entities engaged in private investment activities for Mr.
Gabelli or members of his family. In addition, the funds managed by Mr. Gabelli outside GBL have entered into a
license agreement with us permitting them to continue limited use of the “Gabelli” name under specified circumstances.
We have taken, and will continue to take, action to protect our interests in these service marks.

Regulation

Virtually all aspects of our businesses are subject to various federal, state and foreign laws and regulations. These
laws and regulations are primarily intended to protect investment advisory clients and shareholders of investment
funds, the markets and customers of broker-dealers. Under such laws and regulations, agencies that regulate
investment advisors and broker-dealers have broad powers, including the power to limit, restrict or prohibit such an
advisor or broker-dealer from carrying on its business in the event that it fails to comply with such laws and
regulations. In such an event, the possible sanctions that may be imposed include civil and criminal liability, the
suspension of individual employees, injunctions, limitations on engaging in certain lines of business for specified
periods of time, revocation of the investment advisor and other registrations, censures, and fines.

Our business is subject to extensive regulation at the federal, state and foreign level by the SEC and other regulatory
bodies. Certain of our subsidiaries are registered with the SEC under the Investment Advisers Act of 1940 (“Advisers
Act”), and the funds are registered with the SEC under the Company Act. We also have subsidiaries that are registered
as broker-dealers with the SEC and are subject to regulation by FINRA and various states.

The subsidiaries of GBL that are registered with the Commission under the Advisers Act (Funds Advisor, Gabelli
Fixed Income LLC, GAMCO Asset and GSI) are regulated by and subject to examination by the SEC. The Advisers
Act imposes numerous obligations on registered investment advisors including fiduciary duties, disclosure obligations
and record keeping, operational and marketing requirements. The Commission is authorized to institute proceedings
and impose sanctions for violations of the Advisers Act, ranging from censure to termination of an investment
advisor's registration. The failure of an advisory subsidiary to comply with the requirements of the SEC could have a
material adverse effect on us.

We derive a substantial majority of our revenues from investment advisory services through our various investment
management agreements. Under the Advisers Act, our investment management agreements may not be assigned
without the client's consent. Under the Company Act, advisory agreements with registered investment companies
such as our Funds terminate automatically upon assignment. The term “assignment” is broadly defined and includes
direct as well as assignments that may be deemed to occur, under certain circumstances, upon the transfer, directly or
indirectly, of a controlling interest in GBL.

In their capacities as broker-dealers, G.research and G.distributors are required to maintain certain minimum net
capital amounts. These requirements also provide that equity capital may not be withdrawn, advances to affiliates
may not be made or cash dividends paid if certain minimum net capital requirements are not met. G.research’s and
G.distributors’ net capital, as defined, met or exceeded all minimum requirements as of December 31, 2014. As
registered broker-dealers, G.research and G.distributors are also subject to periodic examination by FINRA, the SEC

26



Edgar Filing: GAMCO INVESTORS, INC. ET AL - Form 10-K

and the states.

Subsidiaries of GBL are subject to the Employee Retirement Income Security Act of 1974, as amended (“ERISA”), and
to regulations promulgated thereunder, insofar as they are “fiduciaries” under ERISA with respect to certain of their
clients. ERISA and applicable provisions of the Internal Revenue Code of 1986, as amended (the “Code”), impose
certain duties on persons who are fiduciaries under ERISA and prohibit certain transactions involving ERISA plan
clients. Our failure to comply with these requirements could have a material adverse effect on us.

Investments by GBL and on behalf of our advisory clients and investment funds often represent a significant equity
ownership position in an issuer's class of stock. As of December 31, 2014, we had five percent or more beneficial
ownership with respect to 120 equity securities. This activity raises frequent regulatory, legal, and disclosure issues
regarding our aggregate beneficial ownership level with respect to portfolio securities, including issues relating to
issuers' shareholder rights plans or “poison pills,” and various federal and state regulatory limitations, including state
gaming laws and regulations, federal communications laws and regulations and federal and state public utility laws
and regulations, as well as federal proxy rules governing shareholder communications and federal laws and
regulations regarding the reporting of beneficial ownership positions. Our failure to comply with these requirements
could have a material adverse effect on us.

15

27



Edgar Filing: GAMCO INVESTORS, INC. ET AL - Form 10-K

The USA Patriot Act of 2001 contains anti-money laundering and financial transparency laws and mandates the
implementation of various new regulations applicable to broker-dealers, mutual funds and other financial services
companies, including standards for verifying client identification at account opening, and obligations to monitor client
transactions and report suspicious activities. Anti-money laundering laws outside of the U.S. contain some similar
provisions. Our failure to comply with these requirements could have a material adverse effect on us.

We and certain of our affiliates are subject to the laws of non-U.S. jurisdictions and non-U.S. regulatory agencies or
bodies. In connection with our office in London and our plans to market certain products in Europe, we are required
to comply with the laws of the United Kingdom and other European countries regarding these activities. Our
subsidiary, GAMCO Asset Management (UK) Limited, is regulated by the Financial Conduct Authority (“FCA”). In
connection with our registration in the United Kingdom, we have minimum capital requirements that have been
consistently met or exceeded. Several of our investment funds are organized under the laws of foreign jurisdictions
and subject to regulation. We opened research offices in Shanghai and Tokyo and therefore are subject to national and
local laws in those jurisdictions. We are subject to requirements in numerous jurisdictions regarding reporting of
beneficial ownership positions in securities issued by companies whose securities are publicly-traded in those
countries.

Regulatory matters

The investment management industry is likely to continue facing a high level of regulatory scrutiny and become
subject to additional rules designed to increase disclosure, tighten controls and reduce potential conflicts of

interest. In addition, the Commission has substantially increased its use of focused inquiries which request
information from investment advisors and a number of fund complexes regarding particular practices or provisions of
the securities laws. We participate in some of these inquiries in the normal course of our business. Changes in laws,
regulations and administrative practices by regulatory authorities, and the associated compliance costs, have increased
our cost structure and could in the future have a material adverse impact. Although we have installed procedures and
utilize the services of experienced administrators, accountants and lawyers to assist us in adhering to regulatory
guidelines and satisfying these requirements, and maintain insurance to protect ourselves in the case of client losses,
there can be no assurance that the precautions and procedures that we have instituted and installed, or the insurance
that we maintain to protect ourselves in case of client losses, will protect us from all potential liabilities.

See Item 3: LEGAL PROCEEDINGS below.
Personnel

On February 28, 2015, we had a full-time staff of 232 individuals, of whom 78 served in the portfolio management,
research and trading areas (including 22 portfolio managers for the Funds, Institutional and Private Wealth
Management and Investment Partnerships), 64 served in the marketing and shareholder servicing areas and 90 served
in the administrative area.

ITEM 1A: RISK FACTORS

We caution the reader that the following risks and those risks described elsewhere in this report and in our other SEC
filings could have a material adverse effect on our business, prospects, financial condition, results of operations or
cash flow or could cause a decline in the Company’s stock price.

Risks Related to Our Industry

We earn substantially all of our revenue based on assets under management and therefore a reduction in assets under
management would reduce our revenues and profitability. Assets under management fluctuate based on many factors
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including: market conditions, investment performance, and terminations of investment contracts.

Substantially all of our revenues are directly related to the amount of our AUM. Under our investment advisory
contracts with our clients, the investment advisory fees we receive are typically based on the market value of AUM.
In addition, we receive asset-based distribution and/or service fees with respect to the open-end funds managed by
Funds Advisor or Teton Advisors, Inc. (“Teton”) over time pursuant to distribution plans adopted under provisions of
Rule 12b-1 under the Company Act. Rule 12b-1 fees typically are based on the average AUM and represented
approximately 12.8%, 11.9% and 12.0% of our total revenues for the years ended December 31, 2014, 2013 and 2012,
respectively. Accordingly, a decline in the prices of securities generally may cause our revenues and net income to
decline by either causing the value of our AUM to decrease, which would result in lower investment advisory and
Rule 12b-1 fees, or causing our clients to withdraw funds in favor of investments they perceive to offer greater
opportunity or lower risk, which would also result in lower fees. The securities markets are highly volatile, and
securities prices may increase or decrease for many reasons beyond our control, including but not limited to economic
and political events, war (whether or not directly involving the U.S.), acts of terrorism, unanticipated changes in
currency exchange rates, interest rates, inflation rates, the yield curve, defaults by derivative counterparties, bond
default risks, the sovereign debt crisis in Europe and other factors that are difficult or impossible to predict. If a
decline in securities prices caused our revenues to decline, it could have a material adverse effect on our earnings.
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Changes in laws or regulations or in governmental policies and compliance with existing laws or regulations could
limit the sources and amounts of our revenues, increase our costs of doing business, decrease our profitability and
materially and adversely affect our business.

Our business is subject to extensive regulation in the United States, primarily at the federal level, including regulation
by the SEC under the Company Act and the Advisers Act as well as other securities laws, by the Department of Labor
under ERISA, and regulation by FINRA and state regulators. The Funds managed by Funds Advisor are registered
with the SEC as investment companies under the Company Act. The Advisers Act imposes numerous obligations on
investment advisors, including record-keeping, advertising and operating requirements, fiduciary and disclosure
obligations, custodial requirements and prohibitions on fraudulent activities. The Company Act imposes similar
obligations, as well as additional detailed operational requirements, on registered investment companies and
investment advisors. In addition, our businesses are also subject to regulation by the Financial Services Authority in
the United Kingdom, and we are also subject to the laws of other non-U.S. jurisdictions and non-U.S. regulatory
agencies or bodies.

Our failure to comply with applicable laws or regulations could result in fines, censure, suspensions of personnel or
other sanctions, including revocation of our subsidiaries’ registrations as an investment advisor or broker-dealer.
Industry regulations are designed to protect our clients and investors in our funds and other third parties who deal with
us and to ensure the integrity of the financial markets. Our industry is frequently altered by new laws or regulations
and by revisions to, and evolving interpretations of, existing laws and regulations, both in the U.S. and in other
nations. Changes in laws or regulations or in governmental policies could limit the sources and amounts of our
revenues including but not limited to distribution revenue under the Company Act, increase our costs of doing
business, decrease our profitability and materially and adversely affect our business.

To the extent we are forced to compete on the basis of price, we may not be able to maintain our current fee structure.

The investment management business is highly competitive and has relatively low barriers to entry. To the extent we
are forced to compete on the basis of price, we may not be able to maintain our current fee structure. Although our
investment management fees vary from product to product, historically we have competed primarily on the
performance of our products and not on the level of our investment management fees relative to those of our
competitors. In recent years, however, there has been a trend toward lower fees in the investment management
industry. In order to maintain our fee structure in a competitive environment, we must be able to continue to provide
clients with investment returns and service that make investors willing to pay our fees. In addition, the board of
directors or trustees of each fund managed by Funds Advisor must make certain findings as to the reasonableness of
its fees. We cannot be assured that we will succeed in providing investment returns and service that will allow us to
maintain our current fee structure. Fee reductions on existing or new business could have an adverse effect on our
profit margins and results of operations.

We derive a substantial portion of our revenues from investment advisory contracts that may be terminated on short
notice or may not be renewed by clients.

A substantial majority of our revenues are derived from investment management agreements and distribution
arrangements. Investment management agreements and distribution arrangements with the Funds are terminable
without penalty on 60 days' notice (subject to certain additional procedural requirements in the case of termination by
a Fund) and must be specifically approved at least annually, as required by law. Such annual renewal requires, among
other things, approval by the disinterested members of each Fund's board of directors or trustees. Investment advisory
agreements with our Institutional and Private Wealth Management clients are typically terminable by the client
without penalty on 30 days' notice or less. Any failure to renew or termination of a significant number of these
agreements or arrangements would have a material adverse effect on us.
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Investors in the open-end funds can redeem their investments in these funds at any time without prior notice, which
could adversely affect our earnings.

Open-end fund investors may redeem their investments in those funds at any time without prior notice. Investors may
reduce the aggregate amount of AUM for any number of reasons, including investment performance, changes in
prevailing interest rates and financial market performance. In a declining stock market, the pace of mutual fund
redemptions could accelerate. Poor performance relative to other asset management firms tends to result in decreased
purchases of mutual fund shares and increased redemptions of mutual fund shares. The redemption of investments in
mutual funds managed by Funds Advisor would adversely affect our revenues, which are substantially dependent
upon the AUM in our funds. If redemptions of investments in mutual funds caused our revenues to decline, it could
have a material adverse effect on our earnings.

Certain changes in control of our company would automatically terminate our investment management agreements
with our clients, unless our Institutional and Private Wealth Management clients consent and, in the case of Fund
clients, the Funds’ boards of directors and shareholders vote to continue the agreements, and could prevent us for a
two-year period from increasing the investment advisory fees we are able to charge our mutual fund clients.

Under the Company Act, an investment management agreement with a fund must provide for its automatic
termination in the event of its assignment. The fund’s board and shareholders must vote to continue the agreement
following its assignment, the cost of which ordinarily would be borne by us. Under the Advisers Act, a client’s
investment management agreement may not be “assigned” by the investment advisor without the client’s consent. An
investment management agreement is considered to be assigned to another party when a controlling block of the
advisor’s securities is transferred. In our case, an assignment of our investment management agreements may occur if,
among other things, we sell or issue a certain number of additional common shares in the future. We cannot be certain
that our clients will consent to assignments of our investment management agreements or approve new agreements
with us if an assignment occurs. Under the Company Act, if a fund’s investment advisor engages in a transaction that
results in the assignment of its investment management agreement with the fund, the advisor may not impose an “unfair
burden” on that fund as a result of the transaction for a two-year period after the transaction is completed. The term
“unfair burden” has been interpreted to include certain increases in investment advisory fees. This restriction may
discourage potential purchasers from acquiring a controlling interest in our company.

Catastrophic and unpredictable events could have a material adverse effect on our business.

A terrorist attack, political unrest, war (whether or not directly involving the U.S.), power failure, cyber-attack,
technology failure, natural disaster or many other possible catastrophic or unpredictable events could adversely affect
our future revenues, expenses and earnings by, among other things: causing disruptions in U.S., regional or global
economic conditions; interrupting our normal business operations; inflicting employee casualties, including loss of our
key executives; requiring substantial expenditures and expenses to repair, replace and restore normal business
operations; and reducing investor confidence.

We have a disaster recovery plan to address certain contingencies, but it cannot be assured that this plan will be
effective or sufficient in responding to, eliminating or ameliorating the effects of all disaster scenarios. If our
employees or vendors we rely upon for support in a catastrophic event are unable to respond adequately or in a timely
manner, we may lose clients resulting in a decrease in AUM which may have a material adverse effect on revenues
and net income.

The soundness of other financial institutions could adversely affect our business.

Financial services institutions are interrelated as a result of trading, clearing, counterparty or other relationships. We
and the investments we manage may have exposure to many different industries and counterparties, and we routinely
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execute transactions with counterparties in the financial services industry, including: brokers and dealers, commercial
banks, investment banks, clearing organizations, mutual and hedge funds, and other institutions. Many of these
transactions expose us, or the accounts we manage, to credit risk in the event of the counterparty’s default. There is no
assurance that any such losses would not materially and adversely impact the Company’s revenues and earnings.

Risks Related to Our Business

Control by Mr. Gabelli of a majority of the combined voting power of our common stock may give rise to conflicts of
interests.

Since our Offering in 1999, Mr. Gabelli, through his control and majority ownership of GGCP, has beneficially owned
a majority of our outstanding Class B Stock, representing 93% of voting control. As long as Mr. Gabelli indirectly
beneficially owns a majority of the combined voting power of our common stock, he will have the ability to elect all
of the members of our Board of Directors and thereby control our management and affairs, including determinations
with respect to acquisitions, dispositions, borrowings, issuances of common stock or other securities, and the
declaration and payment of dividends on the common stock. In addition, Mr. Gabelli will be able to determine the
outcome of matters submitted to a vote of our shareholders for approval and will be able to cause or prevent a change
in control of our company. As a result of Mr. Gabelli's control, none of our agreements with Mr. Gabelli and other
companies controlled by him can be assumed to have been arrived at through “arm's-length” negotiations, although we
believe that the parties endeavor to implement market-based terms. There can be no assurance that we would not have
received more favorable terms, or offered less favorable terms to, an unaffiliated party.
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On February 6, 2008, Mr. Gabelli entered into an amended and restated employment agreement (the “2008
Employment Agreement”) with the Company, which was initially approved by the Company’s shareholders on
November 30, 2007 and approved again on May 6, 2011, and which limits his activities outside of the Company.
Under the 2008 Employment Agreement, the manner of computing Mr. Gabelli’s remuneration from GAMCO is
unchanged.

Mr. Gabelli has agreed that while he is employed by us he will not provide investment management services outside
of GAMCO, except for certain permitted accounts. These permitted accounts, excluding personal accounts, held
assets at December 31, 2014 and 2013 of approximately $248.4 million and $202.1 million, respectively. Mr. Gabelli
continues to be a member of the team that manages the TETON Westwood Mighty MitesSM Fund, whose advisor,
Teton, was spun-off from GBL in March 2009. The assets in the TETON Westwood Mighty MitesSM Fund at
December 31, 2014 were $1.3 billion. The 2008 Employment Agreement may not be amended without the approval
of the Compensation Committee and Mr. Gabelli.

We depend on Mr. Gabelli and other key personnel.

We are dependent on the efforts of Mr. Gabelli, our Chairman of the Board, Chief Executive Officer and the primary
portfolio manager for a significant majority of our AUM. The loss of Mr. Gabelli's services could have a material
adverse effect on us.

In addition to Mr. Gabelli, our future success depends to a substantial degree on our ability to retain and attract other
qualified personnel to conduct our investment management business. The market for qualified portfolio managers is
extremely competitive and has grown more so in recent periods as the investment management industry has
experienced growth. We anticipate that it will be necessary for us to add portfolio managers and investment analysts
as we further diversify our investment products and strategies. There can be no assurance, however, that we will be
successful in our efforts to recruit and retain the required personnel. In addition, our investment professionals and
senior marketing personnel have direct contact with our Institutional and Private Wealth Management clients, which
can lead to strong client relationships. The loss of these personnel could jeopardize our relationships with certain
Institutional and Private Wealth Management clients, and result in the loss of such accounts. The loss of key
management professionals or the inability to recruit and retain sufficient portfolio managers and marketing personnel
could have a material adverse effect on our business.

There may be adverse effects on our business from a decline in the performance of the securities markets.

Our results of operations are affected by many economic factors, including the performance of the securities

markets. During the 1990s, unusually favorable and sustained performance of the U.S. securities markets, and the
U.S. equity market in particular, attracted substantial inflows of new investments in these markets and has contributed
to significant market appreciation which has, in turn, led to an increase in our AUM and revenues. More recently, the
securities markets in general have experienced significant volatility, and such volatility may continue or increase in
the future. At December 31, 2014, approximately 97% of our AUM were invested in portfolios consisting primarily
of equity securities. Any decline in the securities markets, in general, and the equity markets, in particular, could
reduce our AUM and consequently reduce our revenues. In addition, any such decline in the equity markets, failure of
these markets to sustain their prior levels of growth, or continued short-term volatility in these markets could result in
investors withdrawing from the equity markets or decreasing their rate of investment, either of which would be likely
to adversely affect us. Also, from time to time, a relatively high proportion of the assets we manage may be
concentrated in particular economic or industry sectors. A general decline in the performance of securities in those
industry sectors could have an adverse effect on our AUM and revenues.

Our reputation is critical to our success.
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Our reputation is critical to acquiring, maintaining and developing relationships with our clients, Mutual Fund
shareholders and third party intermediaries. In recent years, there have been a number of well-publicized cases
involving fraud, conflicts of interest or other misconduct by individuals in the financial services industry. Misconduct
by our staff, or even unsubstantiated allegations, could result not only in direct financial harm but also in harm to our
reputation, causing injury to the value of our brands and our ability to retain or attract AUM. In addition, in certain
circumstances, misconduct on the part of our clients or other parties could damage our reputation. Moreover,
reputational harm may cause us to lose current employees and we may be unable to continue to attract new ones with
similar qualification or skills. Damage to our reputation could substantially reduce our AUM and impair our ability to
maintain or grow our business, which could have a material adverse effect on us.
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There is a possibility of losses associated with proprietary investment activities.

Currently, we maintain relatively large proprietary investment positions in securities. Market fluctuations and other
factors may result in substantial losses in our proprietary accounts, which could have an adverse effect on our balance
sheet, reduce our ability or willingness to make new investments or impair our credit ratings.

Future investment performance could reduce revenues and other income.

Success in the investment management and mutual fund businesses is dependent on investment performance as well
as distribution and client servicing. Good performance generally stimulates sales of our investment products and
tends to keep withdrawals and redemptions low, which generates higher management fees (which are based on the
amount of AUM). Conversely, poor performance, both in absolute terms and/or relative to peers and industry
benchmarks, tends to result in decreased sales, increased withdrawals and redemptions in the case of the open-end
Funds, and in the loss of Institutional and Private Wealth Management clients, with corresponding decreases in
revenues to us. Many analysts of the mutual fund industry believe that investment performance is the most important
factor for the growth of open and closed-end funds, such as those we offer. Failure of our investment products to
perform well or failure of the Funds to maintain ratings or rankings could, therefore, have a material adverse effect on
us.

In addition, when our investment products experience strong results relative to the market or other asset classes,
clients' investments in our products may increase beyond their target levels, and we could, therefore, suffer
withdrawals as our clients rebalance their investments to fit their asset allocation preferences.

Loss of significant Institutional and Private Wealth Management accounts could affect our revenues.

We had approximately 1,800 Institutional and Private Wealth Management accounts as of December 31, 2014, of
which the ten largest accounts generated approximately 7% of our total revenues during the year ended December 31,
2014. Account turnover for any reason would have an adverse effect on our revenues. Notwithstanding performance,
we have from time to time experienced account turnover of large Institutional and Private Wealth Management
accounts as a result of corporate mergers and restructurings, and we could continue to lose accounts under these or
other circumstances.

A decline in the market for closed-end funds could reduce our ability to raise future assets to manage.

Market conditions may preclude us from increasing the assets we ma