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maximum offering price is based upon $0.06 per share, which was the average of the bid and ask prices for our
common stock as reported on the Pink Sheets on July 14, 2008, rounded to two decimal places.

In accordance with Rule 416 promulgated under the Securities Act of 1933, this registration statement also covers
such indeterminate number of additional shares of common stock as may become issuable upon stock splits, stock
dividends, or similar transactions.

The registrant hereby amends this registration statement on such date or dates as may be necessary to delay its
effective date until the registrant shall file a further amendment which specifically states that this registration
statement shall thereafter become effective in accordance with Section 8(a) of the Securities Act, or until the
registration statement shall become effective on such date as the Commission, acting pursuant to said Section
8(a), may determine.
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PROSPECTUS
Mach One Corporation
6430 Congress Drive,
West Bend WI 53095
(262) 675-2499

7,670,000 Shares of Common Stock

This prospectus relates to the sale by the selling shareholders of up to 7,670,000 shares of common stock. The selling
shareholders may sell the stock from time to time in the over-the-counter market at the prevailing market price or in
negotiated transactions.

We will not receive any proceeds from the sale of these shares by the selling shareholders. This prospectus may be
used only in connection with the resale of those shares of common stock by the selling shareholders,

Our common stock is quoted on the Pink Sheets under the symbol MNCN. On July 14, 2008, the last reported sale
price of the common stock on the Pink Sheets was $0.06 per share.

This transaction represents our initial public offering.

Investing in the common stock involves a high degree of risk. The opinion of our independent auditor for the year
ended December 31, 2007 and period ending March 31, 2008 expressed substantial doubt as to our ability to continue
as a going concern. If our losses continue without obtaining additional financing we may soon have to cease
operations. You should not invest in the common stock unless you can afford to lose your entire investment. See
""Risk Factors'' on page 5.

Neither the Securities and Exchange Commission nor any state securities commission has approved or disapproved

these securities or determined if this prospectus is truthful or complete. Any representation to the contrary is a
criminal offense.

The date of this prospectus is July 15, 2008.
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Prospectus Summary

This summary highlights information contained elsewhere in this prospectus. This summary is not complete and does
not contain all of the information you should consider before investing in the common stock. Our revenues for the
quarter ending March 31, 2008 were $60,407 and for the fiscal year ended December 31, 2007 were $96,308. Our net
loss for the quarter ending March 31, 2008 was $435,053 and our net loss for the fiscal year ended December 31, 2007
was $1,487,955. As of March 31, 2008, our liquidity position was extremely precarious. We had current liabilities of
$$56,466 and we had only $90,374 in current assets available to meet those liabilities.

You should read the entire prospectus carefully, including the "Risk Factors" section.

Our Business
We were organized as VDx, Inc. in August of 2004.

In November of 2005, we acquired several product lines from BioQual, a company whose focus was primarily on
contract research. Terms of the acquisition included a payment to purchase equipment, patent rights, license rights,
and software for $250,000 plus a 3% royalty on bovine products capped at $2 million dollars.

An equine Immunoglobulin for oral administration (Lyphomune(R) IgG) used for treatment for Failure of Passive
Transfer (FAILURE OF PASSIVE TRANSFER) of immunity in newborn foals;

An oral/intravenous equine IgG also being sold under the name Lyphomune(R); and

Two colostrum replacement products for use in newborn foals.

All the above products purchased from BioQual have been modified by the Company for use in the bovine industry.
The remaining product, which we call InmunoGam , is a colostrum replacement product manufactured from raw
colostrum and containing high levels of immunoglobulins, necessary for the health of a newborn calf.

In January 2006, the shareholders of VDx, Inc. exchanged their shares in that corporation for shares of Mach One, an
inactive publicly held company whose shares are traded in the Pink Sheets. Post merger, our previous business of
manufacturing, marketing, selling and distributing diagnostic and monitoring equipment for measuring the levels of
Immunoglobulin G (IgG) in horses and cattle and Not Esterified Fatty Acids (NEFA) in dairy cattle in order to
assess conditions that may indicate an unhealthy condition in the foals and calves such as an inadequate immune
system in the case of low IgG or an indication of a sick dairy cow as evidenced by a high NEFA level. We have
determined that production and sale of our products acquired from BioQual will eliminate these adverse conditions
and consequently the need to test for these conditions. . Consequently, we determined that testing would no longer be
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the major thrust of our business and will be discontinued by the end of 2008.

All of our revenues to date have been derived from the sales of diagnostic and monitoring equipment. Management
has determined that sale of diagnostic and monitoring equipment should be discontinued and that the company should
enhance the sale of colostrum replacement products. To date, there have been no substantial revenues from this
business..

Immunoglobulins are proteins that are found in blood or other bodily fluids of vertebrates, and are used by the
immune system to identify and neutralize foreign objects, such as bacteria and viruses. They are made of a few basic
structural units called chains; each antibody has two large heavy chains and two small light chains. Antibodies are
produced by a kind of white blood cell called a B cell. There are several different types of antibody heavy chain, and
several different kinds of antibodies, which are grouped into different isotypes based on which heavy chain they
possess. Five different antibody isotypes are known in mammals, which perform different roles, and help direct the
appropriate immune response for each different type of foreign object they encounter. Colostrum contains levels of
immunoglobulins dependent on outside influences including mother s health, diet, age, and environmental factors.

Why do calves need quality colostrum? Although a cow provides nutrients for calf growth and development during
gestation, there s one thing she fails to provide during that time, antibodies in their bloodstream. Colostrum transfers
immunity against infectious disease as well as nutrients and growth factors from the mother to the newborn calf.
Colostrum replacement therapy allows for the calf to be guaranteed the proper amount of transfer of antibodies from
the mother to the calf that allows for the prevention of diseases such as:

Johne s (Mycobacteria paratuberculosis)
BLYV (Bovine Leukosis Virus)
Salmonella, E. coli

Mastitis organisms

Failure of Passive Transfer occurs if calves do not receive adequate colostrum and is associated with increased disease
and death losses.

Our business is that of colostrum replacement. Specifically, our product takes actual bovine colostrum and
remanufactures it from a liquid form into a powder form that includes additional antibodies. It will replace the feeding

of the raw colostrum to newborn calves with our enhanced colostrum powder. Though our product could theoretically

be used to supplement the raw liquid colostrum, it is not its primary usage. Colostrum supplements are products

designed to be used with liquid colostrum and are usually some form of mineral or herb.

Our business plan calls for us to manufacture and sell colostrum replacement through our ImmunoGam product to
dairies within the United States for use on Day 1 of a newborn calf s life. The product in a modified form will also be
used for Day 2-35 as a milk replacement. The plan calls for the company to reach 4 million cows under contract over
the next 3 years. We have instituted our business plan as of May, 2008 with the initial production of product in test
quantities. We will now give product to test herds for 30 days and then move to the next step of implementation- full
production of product in June 2008. . We have verbal commitments pending successful testing on 25,000 cows to
date.

We maintain our corporate office at 6430 Congress Drive, West Bend WI 53095. Our telephone number is (262)
675-2499.
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The Offering

This prospectus relates to 7,670,000 shares of our common stock to be sold by three of our shareholders.

Common Stock Offered
Offering Price

Common Stock Outstanding Before This
Offering

Use of Proceeds
Risk Factors

Pink Sheets Common Stock Symbol

Key Facts

Up to 7,670,000 shares by selling shareholders.
Prevailing market prices.
78,552,387 shares

None; we will not receive any of the proceeds of sale.

The securities offered involve a high degree of risk. See "Risk
Factors."

MNCN
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Summary Financial Data

The information below should be read together with "Management's Discussion and Analysis of Financial Condition
and Results of Operations" and the financial statements and notes to financial statement included elsewhere in this
prospectus.

Quarter ended March 31 Year Ended December 31,

2008 2007 2007 2006
Revenue $60,407 $33,212 $96,308 $75,758
Loss from operations (411,183) (97,313) (1,148,865) (625,160)
Net income (loss) (435,053) (113,202) (1,487,955) (636,703)
Income (loss) per common (0.01) (0.00) (0.02) (0.01)
share (basic)
Weighted average number 74,502,000 45,426,651 61,935,585 38,572,585
of common shares
outstanding

Balance Sheet Data:

March 31. 2008 December 31
December 31. 2007 2006
Working capital (deficit) $(266,092) $ (329,324) $(163,021)
Total assets $806,440 $ 591,222 $ 287,451
Total liabilities $1,502,209 1,121,938 $ 589,613
Shareholders' equity (deficit) (695,769) (530,716) (302,161)
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Risk Factors

WE ARE SUBJECT TO VARIOUS RISKS THAT MAY MATERIALLY HARM OUR BUSINESS, FINANCIAL
CONDITION AND RESULTS OF OPERATIONS. YOU SHOULD CAREFULLY CONSIDER THE RISKS AND
UNCERTAINTIES DESCRIBED BELOW AND THE OTHER INFORMATION IN THIS FILING BEFORE
DECIDING TO PURCHASE OUR COMMON STOCK. IF ANY OF THESE RISKS OR UNCERTAINTIES
ACTUALLY OCCUR, OUR BUSINESS, FINANCIAL CONDITION OR OPERATING RESULTS COULD BE
MATERIALLY HARMED. IN THAT CASE, THE TRADING PRICE OF OUR COMMON STOCK COULD
DECLINE AND YOU COULD LOSE ALL OR PART OF YOUR INVESTMENT.

RISKS RELATED TO OUR BUSINESS

An investment in our common stock is very risky. You may lose the entire amount of your investment. Prior to
making an investment decision, you should carefully review this entire prospectus and consider the following risk
factors:

We will continue to have significant capital needs

Although we recently completed a convertible debt financing with gross proceeds of approximately $325,000, and
executed a promissory note in the sum of $1,000,000 from a private investor in April 2007, we will require significant
additional funding in order to achieve our business plan. To date, $1,000,000 from the executed note has been
contributed to the Company to fund growth and sustain operations. We have a further commitment from the note
holder for another $375,000. We believe that our current cash position and $375,000 from the note will be able to
sustain our proposed operations for 8-10 months.

We may not be able to obtain sufficient funding, the result of which may hinder our abilities to achieve the goals
set forth in our business plan.

Over the next 18 months, in order to have the capability of achieving our business plan, we believe that we will
require at least $1,000,000 in additional funding. We will attempt to raise these funds by means of one or more public
or private offerings of debt or equity securities or both. At this time, we have no commitments for additional capital
funds. Moreover, depending on the development and activities of our business, and unforeseen and unanticipated
events in our business, we may require additional funding over the next twelve to eighteen months to develop our
business. This amount may exceed an additional $1,000,000 depending on cost involved in the further development
and commercialization of our products. In such event, we may need immediate additional funding. Our inability to
raise capital could impair our ability to implement our business plan and may ultimately force us to cease operations.

We Are Not Currently Profitable And May Never Become Profitable Thus Our Auditors Have Issued A Going
Concern Opinion To That Effect.

We have a history of losses and we may never achieve or maintain profitability. We incurred net losses of $435,053

for the quarter ending March 31, 2008, $1,487,955 for the fiscal year ended December 31, 2007 and $636,703 for the
year ended December 31, 2006. We had stockholders' equity of (695,769) at March 31, 2008 and ($530,716) at
December 31, 2007. Because of these facts, our auditors have issued a Going Concern opinion as to the future of our
business. Our failure to achieve or maintain profitability or cash flow could negatively impact the value of our
common stock.
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We have limited experience in manufacturing veterinary health care products and we will rely exclusively on
internal development to manufacture any additional products that we may discover or invent.

We have limited experience in drug formulation or manufacturing using the BioQual products purchased from
BioQual in 2006 and intend to establish our own manufacturing facilities. Our remaining subsidiary company VDx
has been involved in the manufacturing and formulation process of product through its President for over 10 years.
We have engaged a consultant with experience in the specific machinery obtained under the BioQual purchase for
testing and training on the machinery. As a result of our limited experience we may not have successfully identified
one or more significant problems to be encountered in either manufacturing or development, which would
significantly increase our costs or delay introduction of our products.

We have newly formed sales, marketing and distribution capability and limited experience in those areas. Thus, we
may not be able to commercialize and sell our products to the fullest extent.

We have just recently formed our sales, marketing, and distribution plans. Our President sells directly to target dairies
under our current sales model. We also employ veterinary technicians to support his sales efforts and to also make
sales calls on dairies. Our success will depend, in part, on our ability to hire and retain our own sales and marketing
personnel. We cannot give any assurances that we will be able to establish and develop an in-house marketing and
sales force with the minimum amount of technical expertise. We are also unable to give any assurance that we will be
able to develop in-house sales and distribution capabilities. Third party veterinarian practices are a major component
of our business model and successful sale and distribution of our products will depend upon the efforts of such third
parties, and we cannot give any assurance that such efforts will be successful.

There Are No Conclusive Studies Regarding the Benefits of Colostral Replacement Products

The ingredients in our current products, and we anticipate in our future products, will include proprietary antibodies
derived from bovine plasma for which there is not a long history of animal consumption. Although we believe all of
our products to be safe when taken as directed, there is little experience with animal consumption of certain of these
product ingredients in concentrated form. In addition, we are highly dependent upon consumers' perception of the
safety and quality of our products as well as similar products distributed by other companies, we could be adversely
affected in the event any of our products or any similar products distributed by other companies should prove or be
asserted to be harmful to animals. In addition, because of our dependence upon perceptions, adverse publicity
associated with illness or other adverse effects resulting from failure to consume our products as we suggest or other
misuse or abuse of our products or any similar products distributed by other companies could have a material adverse
effect on the results of our operations and financial condition. In the future, scientific research and/or publicity may
not be favorable to the colostral replacement product market or any particular product, or may be inconsistent with
any earlier favorable research or publicity. Future reports of research that are unfavorable to similar products could
force us to curtail or cease our business operations. Because of our dependence upon consumer perceptions, adverse
publicity associated with illness or other adverse effects resulting from the consumption of our products or any similar
products distributed by other companies could have a material adverse effect on our operations. Such adverse
publicity could arise even if the adverse effects associated with such products resulted from failure to consume such
products as directed. In addition, we may not be able to counter the effects of negative publicity concerning the
efficacy of our products. Any such occurrence could have a negative effect on our operations and force us to curtail or
cease our business operations.

Our Products Are Subject To Obsolescence, Which Could Reduce Our Sales Significantly

The introduction by us or our competitors of new animal health products offering increased functionality or enhanced
results may render our existing products obsolete and unmarketable. Therefore, our ability to successfully introduce
new products into the market on a timely basis and achieve acceptable levels of sales has and will continue to be a
significant factor in our ability to grow and remain competitive and profitable. Although we seek to introduce
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additional products, the success of new products is subject to a number of conditions, including customer acceptance.
There can be no assurance that our efforts to develop innovative new products will be successful or that customers
will accept new products.
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We Will Have to Develop New Products In Order To Keep Pace with Changing Consumer Demands or We Could
Be Forced To Curtail or Cease Our Business Operations

Our goal is to expand our portfolio of animal health products through internal development and/or products serving
niche segments of the industry. New products must be introduced in a timely and regular basis to maintain distributor
and consumer interest and appeal to varying consumer preferences.

Future success of our Company, if any, may depend, in part, on our ability to anticipate changes in consumer
preferences and acquire, manage, develop and introduce, in a timely manner, new products that adequately address
such changes. If we are unable to develop and introduce new products or if our new products are not successful, our
sales may be adversely affected as customers seek competitive products. In the past, we have engaged in very limited
research and development with respect to the development of new products, as indicated by our lack of research and
development expenses. Our lack of experience in developing and introducing new products combined with our limited
financial resources may prevent us from successfully developing and introducing any new products in the future. Any
reduction in purchases or consumption of our existing products could force us to curtail or cease our business
operations.

We May Not Be Able To Compete Effectively Against Our Competitors, Which Could Force Us to Curtail or Cease
Business Operations

Many of our competitors have significantly greater name recognition, financial resources and larger distribution
channels. In addition, our industry is characterized by low barriers to entity, which means we may face more
competitors in the future. If we are not able to compete effectively against our competitors, we will be forced to curtail
or cease our business operations. Our market share in the colostral replacement industry is very small at this time.
Many of our competitors and potential competitors have significant competitive advantages over us. We will compete
against large, integrated companies that have superior financial, technical, personnel, and facilities resources to ours,
established customer bases, and greater market presence and name recognition.

Land O Lakes® is a multinational corporation with sales in excess of $6.3 billion dollars. Though their main product
line is Dairy foods such as butter, they have a colostrum replacement product they market through their Feed division
as Land O Lakes® Bovine IGG. Accurate market share numbers are difficult to obtain through these business
divisions, but it is estimated Land O Lakes® has upwards of a 30% share. Their product is also a natural colostrum
product like ours, though their base colostrum ( starting colostrum) is not as pure as that which we intend to process
and package.

Land O Lakes® markets their colostrum replacement product through their vast dealer network that also sells feed
products. They advertise through Internet search engines as well as through media advertisement in trade journals
specific to the targeted industry.

While we do not anticipate forming as large a dealer network as Land O Lakes®, our marketing plan does call for
penetration of our stated market through a distribution network. We will also market our products through traditional
advertising and Internet search engines.

Other competitors include many foreign corporations marketing lower grade base colostrum products in powder form
that does not purport to contain high enough IgG levels to make it effective.

As a result, we anticipate that these competitors and potential competitors will be able to raise capital at a lower cost
than we will be able to, that they may be able to take advantage of acquisition and other opportunities, and devote
greater resources to developing, marketing, and selling products than we will. In addition, their greater name
recognition and established customer bases may require us to compete with them by lowering our prices for products
and services in order to gain sales and customers. Finally, the financial advantages that these larger competitors and
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potential competitors hold may permit them to reduce their prices for an extended period of time if they so choose in
order to obtain or retain customers.

We will also compete against smaller or startup companies that are working toward solutions that compete with our
proposed solutions for developing diagnostic assays and vaccines. We anticipate that these smaller companies may
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enter into, or have entered into, collaborative arrangements with larger, integrated pharmaceutical companies for the
development of such competing solutions. Such collaborative arrangements may result in the creation for the parties
to those arrangements of many of the competitive advantages discussed above. Furthermore, the parties to such
arrangements may be able to develop products or services that render our products and services obsolete.

Our products, like our competitors are priced by the dose. We believe our price point is competitive to the competition

as we are offering a superior, concentrated product that will produce the desired results each dairy is requesting. Our
biggest challenge will be garnering enough Grade A colostrum for manufacture of the product in the face of perceived
increased competition for the colostrum from other companies. We believe our business model addresses this potential
problem through the terms of each contract a dairy must sign when brought into our program that requires all

colostrum to be sent to our manufacturing facility for remanufacture into ImmunoGam .

We will depend on the protection of our intellectual property rights for our success; we currently have no patent
protections on our manufacturing technology. Future patents that we obtain, if any, may not provide broad
protection against competitors making, using or selling competing technology.

We do not own a patent on our manufacturing technology. We cannot give any assurance that we will be able to file
any new patent applications or that, if we file one or more applications for patents, any patents will issue or that, if
issued, the claims granted in any such patents will afford us adequate protection against competitors with similar
technologies.

Although a patent has a statutory presumption of validity in the United States, the issuance of a patent is not
conclusive as to such validity or as to the enforceable scope of the claims of the patent. We cannot give any assurance
that any patents that may be issued to or licensed by us will not be successfully challenged in the future. The validity
or enforceability of a patent after its issuance by the patent office can be challenged in litigation. The cost of litigation
to uphold the validity of patents and to prevent infringement is often substantial. If we are able to obtain one or more
patents, and the validity of one or more of the claims contained in any such patent is successfully challenged, third
parties may then be able to use the invention covered by the patent without payment of license or royalty fees to us.
We cannot give any assurance that patents issued to us, if any, will not be infringed or successfully avoided through
design innovation.

Our technology may conflict with patents held by others, which may obstruct our ability to enter the marketplace
with our products.

Competitors, universities, and others may obtain or apply for patents for technologies that may compete with any
technologies that we may develop. If such patents are obtained by others, the owners of those patents may allege that
we infringe claims in those patents and may bring legal actions against us for damages or seeking to enjoin us from
making, using, or selling allegedly infringing products. If such actions are successful, in addition to being required to
pay damages, we may be required to obtain a license to make, use, or sell the products or to redesign, revise, or
reconstruct our products. We cannot give any assurance that we would prevail in any such action or that any license
required under any such patent would be made available on acceptable terms or at all. Failure to obtain a license
could prevent us from making, using or selling our products or technology. Any litigation involving us could require
dedication of substantial resources and could have a material adverse effect on our business, financial position and
results of operations.

Our other intellectual property may not be adequate to protect us against competitors and we may have to rely on
trade secrets or unpatented intellectual property, which could adversely affect the sale of our products.

In addition to any patents, patent applications, and licenses that we may obtain, we will also rely on unpatented
technology and trade secrets. We cannot give any assurance that others will not independently develop substantially

equivalent information and techniques or otherwise gain access to our technology or disclose such technology, or that
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we can meaningfully protect our rights in such unpatented technology and trade secrets. We currently have
confidentiality or non-competition agreements with our employees, consultants, or independent contractors, and we
have procedures for requiring that employees, independent contractors, or consultants sign confidentiality or
non-competition agreements.

We are highly dependent on the services of our key personnel for our potential success; the loss of our President or
other key people may adversely affect our business.

We are highly dependent on our principal scientific and management staff, including Monte B. Tobin. We do not

have key person life insurance policies for any of our officers or key personnel. The loss of the technical knowledge
and management and industry expertise of any of our key personnel might significantly delay or prevent the
achievement of our research, development or business objectives and could materially adversely affect our
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business, financial condition and results of operations. We are not aware of any present intention of any of these
individuals to leave our company. We maintain an employment agreement with Mr. Tobin with a term of 5 years and
termination for cause provisions. Termination without cause or if a change of control in the company occurs will
result in a one-time payment to Mr. Tobin of 2.99 times his annual salary in place at the time of this provision being
exercised. Mr. Tobin s employment agreement began in January 2006. We are also negotiating with a well-known
immunologist to add to our scientific staff.

If we are unable to hire additional qualified personnel, we may not be able to achieve our business plan.

We will need to hire additional qualified personnel with expertise in veterinary science. We cannot be certain that our
search for such personnel will be successful. Attracting and retaining qualified personnel will be critical to our
success. Our success depends in large part on our ability to attract and retain qualified scientific and management
personnel such as these individuals. We expect that our potential expansion into areas and activities requiring
additional expertise, such as clinical trials, governmental approvals, contract manufacturing and sales and marketing,
will place additional requirements on our management, operatio